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AkpeouTtaumja cTyaujckor nporpama
MACTEP AKAOEMCKE CTYOWJE (MAC) CTpaTeLuky MapKeTUHT U KOMYHMKaLuuje

CraHngapg 05. - Kypukynym

Tabena 5.2 Cneundmkaumja npegmeTta

Cryawmjcku nporpam CTpaTeLukn MapKeTUHT U KOMYHUKaLuuje
Hasue npegmeta 01.M20119 Mpeay3eTHNYKN MapKETUHT U KOMYHUKaLmje
HacTaBHuk (uu) LWraBmbaHunH b. Benumunp, PeposHu npodhecop

Linysapuh Koctnh M. Cnaewuua, PegosHu npodecop

OkaHosuh XK. Munan, [oueHT

CraTyc npegmeta MM
Bpoj ECINB 6
Ycnos Hewma.
MpeameTun npegycnosu Hema

Linre npegmeTta

O6yunTH CTyAeHTe 3a NPUMEHY CcheLunjanu3oBaHNX MapKeTUHLLKa 3Hawa U Kpeupame KOMyHyKaLMoHUX cTpaTervja y npouecy passoja
npeay3eTHUYKMX UAeja, MHOBATMBHUX NPOM3BOAA W ycryra U ckanaburHux nocnoBHUX Mogena.

Mcxon npegmeta

HakoH ycnewHor caBnagaBana npegemta ctygeHtn he 6utu cnocobHn ga

* NpUMeEHe crneumnjanusoBaHa MapKeTUHLLKE METOAE U TEXHUKE Y MpoLiecy pa3Boja ctapTana,

* UCTpaxe W aHanuaupajy TpXULHe WwaHce u noTpebe Kynaua, ckuumpajy peneBaHTHO TPXKMULIHO OKpYXeHe, KOHLEenTyanuayjy
WHOBaTMBHW MPXU3BOAA UMK YCNYTy U TUME yMake TPXULIHY HEU3BECHOCT Yy pa3Bojy Npeay3eTHUYKe uaeje,

* MCMNaHMpajy ¥ camocTasiHo NpUMEHE pasnuuMTe TEXHUKE MapKEeTUHLLKUX KOMYyHMKaumja y cBuM cdhasama pa3Boja cTapTana.

Cappxaj npegmeta

Teopwujcka HacTaBa

MapkeTuHr dyHKkumnja y npegyseTHUWTBY. KOHUENT n guMeH3nje npeay3eTHUYKOr MapkeTuHra. dase passoja npeny3eTHUNYKNX
nogyxsaTta. TexHoMnowkn crapTan u. XXMBOTHM LUMKNYC yCBajara TexHonorvja. Ynora kynaua y passojy ctaptana u 3ajegHu4ko
Kpeupate BpegHocTu. VcTpaxuBamwe TpxuwTa. PasBoj kopucHuykor nckyctea (customer experience). Mpon3sog MUHUMANHUX
dyHKumnoHanHocTn. KopuchHudkn nyT (Customer journey). XXnusotHa BpefHocT kopucHuka (Customer lifetime value). [ln3ajH nocnosHor
mogena. Ctparervje npomouuje y npeaysetHuwTBy. CTtpaTtervje aksuanumje kynaua. RACE mogen. MapkeTuHr 3acHOBaH Ha cagpxajy.

BpeHavpare y npepyseTHUWTBY. MNpe3eHTaumnja cTapTana. MNpegy3eTHUKO OKpyXehe v cTapTan ekocuctem. CTejkonaepu y passojy
cTapTana.

MpakTnyHa HacTaBa

MpeHTudmrkoBarwe TpxuWHUX npobnema n notpeba kopucHuka. NHTepBjy npobnema/pewena. MNpodunucawe kynaua. MNpoueHa
BeNMMYMHEe TpxuwTa. [lM3ajH KOPUCHNYKOr nUckycTea. [insajH npomssoga MnHMManHux dyHkunoHanHoctu. Passoj RACE mopena n
nnaHvMpawe AUruTanHor cagpxaja. BelwTuHe u TexHuKke npes3eHTauuje cTaptana. AHanvsa cTyguja cnydaja.

IlutepaTtypa
P.6p. AyTop-n Hacnos M3paBay lognHa
1, |Puc, E. CrtapTtan HauuH iLearn d.o.o. 2018
2. Moore, G. Crossing the Chasm, Mark.etlng and selling Nevy York, N.Y.: Harper 2014
technology products to mainstream customers. Business.
OkaHoBuh, M., Jestuh, M., Organizational Changes in Development Process of .
3, CredpaHosuh, T. Technology Startups Springer, Cham. 2020
MpakTnyHa HacTaBa
Teopwujcka HacTaBa OcTany 4acosm
Bpoj yacoBa akTuBHe HacTaBe Bexbe OOH CnpP
2 2 0 0 0

MeToge n3sohera HacTaBe

VHTEpaKTMBHA HacTaBa, AWUCKycuja y MawuM 1 BEhMM rpynama, TUMCKW pad, aHanusa cTyauja crydaja, UCTpaxuBame TPXKULWTa, TUMCKU
W MHAMBMAYanNHW paf Ha pasBojy Npeay3eTHUYKUX naeja

OueHe 3Hara (MakcumanHu 6poj noeHa 100)

MpepucnnutHe obaBese OGaBesHa | [MoeHa 3aBpLuHM ncnut O6aBe3Ha | [lMoeHa
AKTMBHOCT Ha npeaasarsuMa Oa 20.00 | Mnuecmenn nenut Oa 50.00
[MpakTnyHa HacTaBa Na 30.00
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